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TEFAF 2017 Visitors

Exhibitors attend TEFAF Maastricht with the primary purpose of 
selling, but for visitors the experience can be more multi-faceted. 
As Frances Allitt and Laura Chesters discover, those visitors come in 
all guises and from many walks of art market life

THE ART LAWYER & ADVISOR
Jessica Franses (left) is a 
barrister focusing on the art 
market and managing director of 
Vitruvian Arts Consultancy and 
visits TEFAF as an art advisor 
and lawyer.

She has been going to TEFAF for 
around 20 years, attending because 
her parents were exhibitors for that 
time with The Textile Art Gallery. 

Indeed, her father set up a textile 
and carpet section called Textura 
which was once part of the fair.

Franses admits she might be “a 
little biased” about TEFAF ’s role in 
the art market because of this family 

connection. “TEFAF sets the bar in 
terms of gallery excellence,” she says. 

“It is also an excellent way 
of sourcing art for clients and 
intelligence gathering. It is a way of 
spotting trends and understanding 
what types of artists and artworks 
are popular and commercially 
desirable.” 

Many visitors cite trend-
watching as a core reason to attend 
TEFAF. Franses also goes to build 
relationships with dealers – both 
exhibiting or just visiting. 

With her 20-year perspective, to 
what extent does Franses feel a fair 
that is 30 years old is maintaining 

its freshness? She believes TEFAF is 
still “fresh and relevant” because it 
has varied its exhibits – from works 
on paper to Contemporary art as 
well as design. “The integration and 
embracing of Contemporary works 
and some more affordable works 
allows the fair to be accessible to new 
collectors and helps it compete with 
other events,” she says. 

Franses believes her fellow 
advisors would benefit from 
making the effort and spending 
the money to attend, as TEFAF 
offers a complete snapshot of the 
marketplace as a whole. 

“For anyone interested in art 
and the art market, TEFAF is the 
equivalent of football’s Premier 
League,” she says. “Going there 
is essential to understanding the 
marketplace, seeing what the leading 
dealers are offering for sale and 
understanding what is available on 
the open market.”
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